Financial and Operating Results
Q4 2022 and FY2022



Disclaimer

Matters discussed in this presentation may constitute forward-looking
statements. Forward-looking statements include statements concerning
plans, objectives, goals, strategies, future events or performance, and
underlying assumptions and other statements, which are other than
statements of historical facts. The words “believe”, "expect”,
"anticipate”, "intend”, "estimate", “forecast”, "project”, “will", “may,
“should” and similar expressions identify forward-looking statements
but are not the exclusive means of identifying such statements.

Forward-looking statements appear in a number of places in this
presentation and may include statements regarding: strategies, outlook
and growth prospects; future plans, expectations, projections and
potential for future growth; plans or intentions relating to acquisitions;
future revenues and performance; liquidity, capital resources and capital
expenditures; economic outlook and industry trends; the impact of
regulatory initiatives; competitive strengths and weaknesses; and the
strengths of competitors, the expected impact of the coronavirus
(COVID-19) pandemic, including, without limitation, the impact on
economic and financial markets and the Company, macroeconomic and
geopolitical circumstances.

The forward-looking statements in this presentation are based upon
various assumptions, many of which are based, in turn, upon further
assumptions, including, without limitation, management’s examination of
historical operating trends, data contained in Company records and
other data available from third parties. Although the Company believes
that these assumptions were reasonable when made, these
assumptions are inherently subject to significant known and unknown
risks, uncertainties, contingencies and other important factors which are
difficult or impossible to predict and are beyond Company's control.
Such risks, uncertainties, contingencies and other important factors
could cause the actual results of the Company or the industry to differ
materially from those results expressed or implied in this presentation by
such forward-looking statements.

No representation is made that any of these forward-looking statements
or forecasts will come to pass or that any forecast result will be
achieved and you are cautioned not to place any undue influence on any
forward-looking statement.

All forward-looking statements speak only as of the date they are made
and reflect the Company's good faith beliefs, assumptions and
expectations, but they are not guarantees of future performance or
events. No one undertakes to publicly update or revise any such
forward-looking statement.

Investment in securities, including the GDRs, involve substantial risk.
References to future returns are not promises or even estimates of
actual returns an investor may achieve. The forecasts contained herein
are for illustrative purposes only and are not to be relied upon as advice
or interpreted as an investment consultation or recommendation
according any legislation, including Russian legislation.

Investing in securities may be restricted by applicable law, and therefore
the investor should carefully independently study the possibilities of
investing in the Company's GDRs, the restrictions applicable to him and
the tax consequences.

The information herein reflects the Company’'s judgement of the
prevailing conditions as of the current date, all of which are subject to
change.

This presentation is not intended, and does not, constitute or form part
of any offer, invitation or the recommendation to purchase, otherwise
acquire, subscribe for, sell or otherwise dispose of, any securities or
undertakings or any other invitation or inducement to engage in
investment activities, nor shall this presentation (or any part of it) nor
the fact of its distribution form the basis of, or be relied on in connection
with, any contract or investment decision.

The information and opinions contained in this presentation are for
background purposes only. No representation, warranty or undertaking,
express or implied, is given as to the accuracy or completeness of the
information or opinions contained in this presentation by the Company.
The Company does not undertake to update the information provided.



VK is the leader in terms of Internet audlence
iIndicators in Russia
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>\J . billion

minutes per day - time spent by users in
VK services

73
> million

people - daily audience (DAU)

Q0.

monthly audience reach within
the Russian Internet segment




Key financial results of VK
in 2022

billion rubles A19°/o

VK achieved positive financial results in 2022 due to:

Growth of key online advertising formats

Revenue 82.0

2021 2022

v' Performance formats grew by 59% YoV,

v' The SMB segment grew by 2.1x YoY;

Growth of the key audience indicators;

A 29% Improvement in profitability in the «kEdTech" and
"VK Tech" segments by 15 p.p. and 17 p.p. YoY
Online advertising was the respectively;
main revenue driver 44 1 Positive effect from the restructuring and
2021 2022 optimization of the Group's asset structure.

A9%

EBITDA 18.3

2021 2022




Key financial and operating results of business segments

EdTech

6% ®----

VK Tech

5%
New business
lines and other

* 77% (of total)

————————— 1 Social networks and

content services

billion RUB

Revenue in 2022

Social networks and content services

The audience of the largest VK services, MAU in Q4 2022

VKontakte Odnoklassniki
80 mn 37 mn
A 10% stable
EdTech
13 mn registered

Students in Dec

educational courses
1'6OO+ and programs in total

Mail.ru( Dzen.ru
50 mn 70 mn
A 5% acquired in
Sept. 2022

VK Tech

revenue growth in Q4

o EBITDA margin in Q4
48% 2022

Views and subscribers of content
services in Q4 2022

VK Clips VK Music
views subscribers
836 mn +34%
A 2.3X

New business lines

growth in the number of
A 2X VK Play developers in the
second half of 2022

3.7 applications in RuStore
thousand at the end of 2022

(1) Source: Mediascope Cross Web, Q4 2022, Russia, age 12+, desktop and mobile devices. The source of the rest of the information is the company's internal data.




Social networks and
content services



Social networks and content
services

VVKontakte, Odnoklassniki, Dzen, Pulse, Portal, Mail.ru, VK
Music, VK Clips, VK Videos, VK Messenger

Revenue, A 22% Segment's revenue growth in 2022 was driven
billion rubles by:

Growth of online advertising;

Increase in the audience of strategic and
new products;

A30%

The contribution of the key VK platform -
VVKontakte, which grew revenue by 29% YoY

in 2022 (including 31% growth in 4Q 2022).

18,4 24,0 61,7

4Q 2021 4Q 2022 2021 2022

Wy, EBITDA was impacted by massive product
launches and upgrades accompanied by growth
EBITDA, (] EBTDAmargin, % in hiring and marketing activities.

billion rubles

A4%

v15%
7.4 24 4 25,3

4Q 2021 4Q 2022 2021 2022




VKontakte — record audience
figures

MAU [4Q 2022, Russia] & 230 il -

«» MasHas & & O

9 5 " HosocTu ~ Ans Bac AKTyanbHoe
; ; million 4 10% vov . R LA

EnnsaseTta KopuyarmnHa

¢ Cankr-lMeTepbypr & BKoHTakTe
86% () 54% © 8 ._
b S Zubkov
Coverage of the Russian Users visit the . 280 b 2 ‘ A S Yl
Internet audience platform daily : e Ly
@ NFT &) Knunbl () Bugeo 3 Myabik
Global network interface Implementation of Web ’ 7
KndBa Koxa ! !
changes 3.0: L - & e i

Holographic Statue  Spaceship #4325 Dogewavd

* Digital avatars

Moka3aTb BCE >

Enhancements of the

recommendation system * NFT-avatars, token

ale) O \ (q
showcases and o0 o =
marketplace ‘ “

(1) Source: Mediascope Cross Web, December 2022, Russia, age 12+, desktop and mobile. The source of the rest of the information is the company's internal data. 8



Odnoklassniki = focus on

original content

MAU [4q 2022, Russia]

366..

Stable YoY

X2

growth in the total number of
monetized authors in 2022

New

recommendation
system based on
machine learning

Source: internal company data.

>21,4 mn

people in the
"Hobbies" service

X1,5
growth in coverage of
author's content for the year

Content platform
focused on hobbies and
interests

Launch of a federal
advertising campaign

12:45
12:45

<  Q MMouck s onHoKkn:

< Q TMouck B ogHOKNaCcCHWKax

AKTyanbHoe Hosoctu Hoeoe Ewe - yBneyeHus

YBneyeHus

Hosbiirog ABTO U MOTO

Capgn
oropon



Dzen - platform’s relaunch + D.3EH

MAU of Dzen's feed Growth in the he

i
[4Q 2022, Russia] number of active | Hal/lﬂ,lll =
authors in 2022 CBOWN A3€EH

B HOBOM ﬂpMﬂO)KeHMM
>; O million X2

athopmar, UHH 7704431373
aiiTe dzen.ru

000 «/l3eHS
Moapo6Hee HA

Restart of the mobile app Ability of authors to transfer
funds to own cards using VK
Pay
R ’ NS CnylaeM HOBbIV anb6om
Start of a major VK ID integration i eci £ o e
advertising campaign P

0°-0

10




&) Vail.ru - leading email

service

MAU® [4Q 2022, Russia]

50,

A 5% YoY

)} lNouta KaneHpapb 3apaun
OeHb ~ @
__i" [Locraska Ozon
Launch of new smart
folders for @-
government letters, Berpevs xonaan
checks, study and |
games
Authorization and o
registration in Mail via & (+] 8
ESIA

growth

Cloud - strong double-digit

MAU® [4Q 2022, Russia]

Cankr-lNetepbypr, Pocel

MouTta

2 — 4 centabps

Bxoaauwue 3 =

Yeku
@ Ozon, Wildberries, Aliexpress

««««««

Wrpbi mail.ru, Urpsl BKoHTakTe,
VKPlay...

Anuna Jlebegesa

t Mpuser)
Cobpana Bce nekuumn No nHpopMa...
Onbra Monosa 4
“@- CHMCOK TeMm ANs AMNNAOMa MOXHO
7 HaitTw Ha caifTe, B pasgere...

= AnToH Kpbinos

- @ ¢

(1) Source: Mediascope Cross Web, Q4 2022, Russia, age 12+, desktop and mobile.

22

A 58% YoY

Cloud technologies
allow to view new file
formats in the mobile
version of Mail.ru

Now you can quickly
clean up space in Cloud
and Mail.ru services

1



service

Views [/ day [4Q 2022, Russia]

8 3 6 million a 2,3x YovY

Number of published clips

A 4,5xYoY

Ability to add original
audio recordings of
other users to videos

Launch of deepfake
technology

Source: internal company data.

VK Clips - the fastest growing

Number of content creators

A 2,3xYoY

MMMMMMM

Updated editor
and other
functionality

Integration with
Odnoklassniki



o™ VK Music: online exclusives and
offline activities

Subscriber Growth
[during 4Q 2022, RUSSia] (g Hacts Vieneesa

BALL MUKC

o .
My3ei ycTapeBLUEro uc
: Hosas nopuus pednekci

HOBbIV Anb’)M

e T ST
100 nuYHbBIX NNENNnCcToB

Launch of the VK Records Addition of 100+ original artist L.

label playlists et =) ° 0G BUDA
The largest festival in New recommendation . [ il |
RUSSia - VK Fest algorithms ‘_ § He 6bi10 1 He Hago ‘ | BbicTpt
Opening of offline music Free subscription until the end ﬂ K
platforms - VK STADIUM of the year in 4Q 2022

and VK Gipsy

Source: internal company data.



Educational
Technologies (EdTech)



Educational technologies (EdTech)

The segment includes online learning platforms and educational technologies, including Skillbox,
GeekBrains, SkillFactory, Mentorama, Lerna, Sferum

Revenue, S/
billion rubles A 4 /O

Segment's revenue growth in 2022 was driven
by:

* Anincrease in the number of registered and
paying students;

v33%

Growth in the average check due to an
increase in the number of relevant programs
and courses.

4,8 3,2 108 WP

4Q 2021 4Q 2022 2021 2022 Adjusted EBITDA turned positive reaching 337
. million rubles in 2022 with an improvement in
EBITDA margin by 15 p.p. YoY to 3%.
EBITDA, (] EBITDAmargin, %
billion rubles

3.0%

v 74% 2021 2022

0,7 1.4)

4Q 2021 4Q 2022




VK Education - full cycle of learning and
Support at a” Stages Skillbox SKILLFacTORY  UCHIi.RU

® GeekBrains  Lerna  térpika.

@ YMCKYN

University
and special
vocational
. education
Additional Professional
education development and
14 "'~.,’ acquisition of new
o %,  professions

Il.....
.
/
(7
w
o1
+ -_,“‘

School
educationand - 7 . 2 : Hobbies
preschool Qﬁ% :
) o : _
education N < Networking/MBA

A unified environment for the development and
implementation of talents at all stages of life

16



Technology
for business (VK Tech)



Technology for business (VK Tech)

VK Tech develops licensed software products and cloud services that cover the key needs of a

business of any size. The portfolio of solutions includes the VK Cloud cloud platform, VK
Workspace communication services and others

Revenue, o VKTech was the fastest growing VK segment in
billion rubles A 83 /o 2022 due to:
A 2 4X * Rising revenue from corporate communication
! services on the VK WorkSpace platform;
* Growthin revenue from VK Cloud;
Segment's EBITDA margin improved by 17
percentage points YoY to 20% in 2022.
1.2 2,8 3,2 5,8
4Q 2021 4Q 2022 2021 2022
.,
EBITDA, (] EBITDAmargin, %
billion rubles

A4,2x

4Q 2021 4Q 2022 2021 2022

J




VK Tech - we develop
technologies for business Software Vendor

Revenue [4Q 2022
[4Q ] Communications Cloud and Data

@ VK WorkSpace VK Cloud
VK Teams @ Tarantool
I bl I I 10N A 24xYoY (®) VK WorkMail

VK WorkDisk
(0 tech

Cloud Solutions Communications
Cloud platform for WorkSpace is a service (3) vk Tax Compliance [22] VK People Hub
development and work platform for corporate (3) VK Process Mining (2 VK HR Tek
with data communications
Finance HR
\_ J \ J

A 2x YoY A 3xYoY



New business
directions



New business directions

VK Play, RuStore, VK Play, Yula, Marusya, Capsule, ESforce, Movika

Revenue,
billion rubles.

2,3

4Q 2021

v 9%

21

4Q 2022

v6%

6,7 6,3

2021 2022

EBITDA,

billion rubles

2021

(1,0)

2022

(2,1)

(] EBITDAmargin, %

2021 2022

(2,6)

The segment is in an active investment phase and
includes a number of new products.

* Growth in the number of users and developers
of VK Play;

Strengthening RuStore's leadership in the
market of Russian Android app stores;

Increase in the number of users of the Marusya

virtual voice assistant.

EBITDA was impacted by active investments in
the launch and development of large-scale
projects such as RuStore and VK Play.




VK Play — a platform for game

lovers, developers and content
creators

MAU Number of registered
[December 2022, Russia] accounts
[December 2022]

1 1 | 2mi|lion 1 2mi|lion

Start of development of the first Russian game engine

Successful launch of Atomic Heart sales

Launch of gaming, streaming, tournament platforms

Game catalog development

Source: internal company data.

> 5 2thousand

Streams held on VK Play Live
by the end of 2022

TypHupbI

> 2 O thousand

Tournament
participants in 2022




RuStore - domestic app store

MAU [4Q 2022, Russia]

million

« 3,7 thousand apps

« >2thousand developers

Ton-20 Py

@ wiidberrs

S ozon

NPUNNOXEHNIA

@ Coepbank Onnalin

VI3 pq) é::geu:.»(apm

B rowensx

¥ Anpexc Go

B Tumskodd

M Sugexc.Maprer

B snnexc Movex

@ nouraMailru

Yo Anpexc.Epaysep

0O woii MTC

B zrvc
fApexc.Hasuratop

Delivery Club

Source: company's internal data.

CamokaT * AOCTaBKa...
OHNARH-MarasuH ¢ AOCTABKOM OT...

¢SIHpeKc

BKoHTakTe: My3bika, BUJ...
Meccenamep, GuaHec, urpel

locycnyru
OduumransHoe nprnoxexue Mocyc...

OZON

WILDBERRIES

CRUAKK KamAbii geHb

AliExpress Poccusa
Nokynku B oHNaiH-Marazuke Ali...

72 Avito

0Okko: KuHO, cepuansi, cn...
PUNLMbI M CEpHansl oHNaiH u Ge..

88 = © Q

Wrpei OfHosneHva Mowek

Mpunoxesua
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For more information please contact:
ir@vk.company

MECTO
BCTPEUN




